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Malaysian property developers are bracing for
change and challenges in the new decade. They
share their thoughts on what it will take to succeed
in the days to come. See Pages 4 to 10.
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LBS sets RM1.6b
sales target

LBS Bina Group Bhd aims to
achieve RM1.6 billion sales in 2020,
after successfully reaching RM1.63
billion sales in 2019, exceeding its
target of RML1.5 billion.

Sales were mainly contribut-
ed by KITA@CyberSouth and LBS
Alam Perdana townships. In 2018,
the developer's sales were about
RML1.526 billion.

“We have set a relatively con-
servative sales target for this year.
| believe that Bank Negara will cut
OPR (Overnight Policy Rate) again
this year. The rate cut benefited our
sales last year. | hope that it will
have a similar effect this year as
well," said group managing director
Tan Sri Lim Hock San at a media
briefing on Jan 6.

“| believe the target is achievable
depending on the market situation
and the marketing campaigns we will
embark on this year," he added.

PRIMA to be
national housing
corporation

The Ministry of Housing and Local

Government is planning to mould

Perbadanan PRIMA Malaysia

(PRIMA) into a national housing
corporation to ensure a centralised

and standardised housing industry
for easy monitoring and enforce- :

ment, among others.

Its minister Zuraida Kamarud-

din, in brushing off the allegation

that PRIMA would be dissolved, :
said "the government hopes to :
mould PRIMA into the likes of Sin- :

gapore's Housing Development Board

(HDB)", at a media conference on PR-

1IMA updates at her office on Jan 7.

trending

Shanghai Street at
Gamuda Gardens

Date: Jan 11 & 12 (Sat & Sun)
Time: 3pm to 9pm

Venue: Gamuda Gardens
Experience Gallery,

Persiaran Gamuda Gardens

1, Bandar Gamuda Gardens,
Kuang, Selangor

Contact: (03) 9212 0440
Experience the glamour of old
Shanghai with a wealth of CNY-
related activities at Gamuda
Gardens. There will be a CNY
bazaar, a Hamleys pop-up store,
games and plenty of food choices.

Wellness Campaign
Date: Jan 10 to 12 (Fri to Sun)
Time: 12pm to 4pm

Venue: Trio by Setia, Lot 82623,
Jalan Langat / KS06, Bandar
Bukit Tinggi 1, Klang, Selangor
Contact: (03) 3162 3322

Sunway Property targets RM2b sales in 2020

Sunway Bhd's property division,
Sunway Property has set a sales
target of RM2 billion in 2020. It has
recorded RM1.55 billion in sales in
2019, surpassing the year's target
of RM1.3 billion. Unbilled sales
stood at RM2.8 billion to date.

Speaking at a media briefing
on Jan 7, Sunway Bhd property di-
vision managing director Sarena
Cheah said Sunway Property will
be launching properties worth al-
most RM3.5 billion in gross develop-
ment value (GDV) this year. Of that
amount, 70% (RM2.4 billion) will be
properties in Singapore while RM1
billion will be projects in Malaysia.

"“We are a bit more conservative
for the Malaysian side, depend-
ing on how the market goes," said
Cheah, adding that a majority of
launches in Malaysia this year
would be priced from RM600,000
to RM800,000.

“Both Llocal and international
properties are expected to contrib-

SUNWAY
PROPERTY

‘Master Community Developer

e PROPERTY

laster Community Develop

SUwa
ute about 50:50 to the sales target
for the year. But there is a potential
for the international segment (es-
pecially Singapore) to contribute
slightly more, given the stronger
currency,” she said.

In Singapore, Sunway Property
will be launching three residential
properties — Parc Canberra, Ki
Residence and Park Avenue Res-
idences.

Launches worth some RM691
million are planned for the Klang

Valley, including Sunway Avila
Retail (retail shops), serviced
apartments at Sunway Velocity
TWO Tower C and Sunway
Belfield Tower A.

In Penang, the developer will
launch its first commercial of-
fering in the state, the 25-acre
Sunway Valley City located in
Paya Terubong, Ayer Itam, while
in Johor, it will be launching
Sunway Maple townhouses
(GDV: RM100 million).
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Good health provides a good

foundation for success in life.

Visit the Trio Wellness Campaign
by S P Setia Bhd for health tests,
dietician counselling and more.
There will be wellness discount

vouchers up for grabs on a
i first-come, first-served basis.

Togetherness

is Happiness
Date: Jan 12 (Sun)

Time: 10am to 5pm

Venue: EcoWorld Gallery @

Eco Sanctuary, Lot 41296,
Persiaran Eco Sanctuary, Telok
Panglima Garang, Selangor
Contact: (03) 8688 2255
EcoWorld is hosting a Chinese
New Year-themed event at Eco
Sanctuary with various activities
such as palm reading, macaron
baking demonstrations, Lucky
draw and more. The first 50

a chance to win
a ticket worth

Time: 10am to 5pm
i Venue: Paramount Property

Tinggi, Sepang, Selangor

Talk: Property

i Time: From 2.30pm
4 | Venue: Kiara Bay Sales Gallery,

Durians to drive agricultural ¥
land values in 2020

Agricultural land value is ex- durian planters, supporting anan-

DOWNLOAD pected to grow in 2020, thanks ticipated uptick in value," Khong
the EdgeProp.my to the ongoing “durian delirium” said. This was among seven prop-
app and stand says Savills Malaysia managing erty predictions for Malaysia in

director Paul Khong.

According to Khong, agricul-
tural land value in the country
has barely risen by 10% since
2014 but the industry is strong
and palm oil prices are ap-
proaching record highs.

“Smaller parcels of land have
also attracted wide interest from

2020 released by Savills on Jan 5.

Meanwhile, the residential
property market is expected to
make a comeback in 2020, ev-
ident from the higher number
of launches in the second half
of 2019 (2H2019), said Knight
Frank Malaysia managing direc-
tor Sarkunan Subramaniam.
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visitors born in the Year of the
Rat will receive a mystery gift.

Chinese New Year
Open House

Date: Jan 12 (Sun)

Lo WA« T

Gallery @ Greenwoods
Salak Perdana, 32A & 36,
Jalan Belian 1, Taman Salak
Perdana, Bandar Baru Salak

Esprit Estate Agent managing
director Aldrin Tan will be

giving a talk hosted by UEM
Sunrise Bhd on the development
trends in Kuala Lumpur and the
property sector outlook for 2020
at the Kiara Bay Sales Gallery.

Contact: (03) 9212 3058
Celebrate the Year of the Rat
at this CNY open house hosted
by Paramount Property. There
will be special gifts up for
grabs. Visitors can also take
part in a chicken dumpling-
making workshop, witness
lion dances and check out

the Keranji 2 show units.

ParTea Treat

Date: Jan 12 (Sun)

Time: 2pm to 6pm

Venue: SkyWorld Gallery @
Setiawangsa, Kompleks MSN
(Majlis Sukan Negara Malaysia)
Taman Keramat, Jalan 37/56,
Taman Keramat, Kuala Lumpur
Contact: (03) 4251 0393

Many floral-themed workshops
await at SkyWorld Setiawangsa.
Come and spend a nice Sunday
afternoon enjoying DIY activities
such as making your own flower
diffuser, natural herbal soap,
herbal drinks and more.

Outlook 2020
Date: Jan 12 (Sun)

Kepong Metropolitan Lake
Garden, Kepong, Kuala Lumpur
Contact: (1800) 888 008
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Key property
developers
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READY TO TAKE
ON THE 2020s

BY EDGEPROP.MY

Hello 2020! A new decade has just begun. From
social media to Big Data, the previous decade saw
the advent of new technologies changing the
dynamics of every industry including the property
industry.

Besides digital disruptions, a myriad of other
issues have remained on the lips of many. Take
the issue of housing affordability for instance — a
Bank Negara official in October 2019 labelled
houses in Malaysia as “seriously unaffordable” by
international standards. We have yet to see any
realistic solution to this.

Amid the tepid, trying market of recent years, we
have seen the introduction of homeownership
schemes, the Home Ownership Campaign (HOC)
and alternatives such as property crowdfunding
and rent-to-owns (RTOs) giving the market a
needed shake-up.

In EdgeProp.my’s poll of some 17 leading property
developers in the country and the Real Estate
and Housing Developers’ Association (Rehda) on
lessons learnt over the past decade and what they
foresee the 2020s will bring, they were certain of
one thing — that change is inevitable.

s the new decade pro-
gresses, Malaysia’s prop-
erty developers expect the
country’s demographics to
evolve with an ageing pop-
ulation growing while a more “millen-
nial-centric” market will emerge. At the
same time, more of the younger millen-
nial generation will join the workforce.

Demands are shifting, and a house is
today more than just a roof over the head
for many — it is part of their lifestyles.
Developers know they have to step out
of their comfort zones, be flexible and
adapt to the discerning homebuyers’ ev-
er-changing wants and needs.

Furthermore, there will be greater em-
phasis on sustainability and in reducing
carbon footprint as climate change be-
comes the defining issue at this juncture.

The industry also hopes that the gov-
ernment will step up and play its role to
facilitate a healthy property market. Poli-
cies are to be reviewed and numerous laws
are due for amendments to keep them in
line with current and future market needs
and conditions. By engaging with relevant
stakeholders, laws and regulations can be
better crafted to suit the people.

In terms of the economy, fostering
greater economic activities translates to
greater income levels.

Hindsight is always 20/20 but as long
as we learn (and adapt) from the past, the
industry should be in a position to better
handle the challenges and opportunities
that lie before us in the coming decade.

Read on for each developer’s predictions
and business strategies going forward.

Datuk Khor
Chap Jen

S P Setia Bhd president and CEO

Lessons learnt from
the past decade
The past decade saw the quick market
recovery from the Global Financial Crisis in
the late 90s owing to the then-innovative
Developers Interest Bearing Schemes
(DIBS) which started well but due to
the exuberance and abuse by some, the
scheme was regrettably banned and cooling
measures were introduced in 2014 leading
to asomewhat dampened market until now.
The decade also saw the rise and popu-
larity of themed gated-and-guarded com-
munities as more discerning homebuy-
ers prioritise safety and well-being for
their loved ones. In the urban areas, an
abundance of serviced apartments were
launched, resulting in an oversupply in
the market. We also saw the reviewing and
rebranding of negatively perceived low-
cost units to affordable housing at both
state and national level.

“We will see rapid digitisation
influencing our way of life, and
in particular, at work, resulting
in new concepts of property unit
sizes and layouts and evolving
integrated development models
catering to this new lifestyle.”

— Khor

What to expectin

the new decade

For the next decade, given the renewed
focus in building and expansion of rail
infrastructure, new centres of develop-
ment are anticipated to sprout aggres-
sively within the proximity of the various
stations planned. We will also see rapid
digitisation influencing our way of life,
and in particular, at work, resulting in new
concepts of property unit sizes and lay-
outs and evolving integrated development
models catering to this new lifestyle.

We will also see the rising demand for
aged care and senior living in Malaysia. The
population statistics show that Malaysians
above 60 years old have steadily increased
and this growing segment is likely to create
aneed for old age care in the communities
they live in.

Moving forward

To address the changing needs of
the Malaysian population, existing
development infrastructure will need to
be refurbished and new ones introduced
to offer barrier-free homes and age-
friendly features.
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Tan Sri Leong
Hoy Kum

Mah Sing Group Bhd founder
and group managing director

Lessons learnt from

the past decade

From my experience over the past 25 years
in the property development industry, I
have always believed that “the only con-
stant is change”.

Amongst the most notable changes over
the past decade would be how property
developers plan and execute our business
strategies in view of advancements in infor-
mation technology amidst the digital boom.

Digital disruptions have altered things
from a sales and marketing perspective,
in consumer behaviour, and even for loan
applications.

A shift from the high-end segment to
the mass-market segment began in 2013,
catering to the M40 and B40 group in view
of the changing global economic and ge-
opolitical sentiment. This sentiment is
expected to continue over the near to me-
dium-term period.

What to expect in

the new decade

The property development industry is ex-
pected to face another wave of digitali-
sation as we move into an era predomi-
nantly run by the internet-of-things (I0T).
These digital advancements will enable
the industry to fill in the many gaps in
areas that require intense human super-
vision, especially in the construction and
project execution stages.

Ipersonally hope that there will be more
robotic supervision in critical areas to en-
sure that things are recorded more accu-
rately whilst increasing productivity and
consistency.

There is also a strong call for a circular
economy in view of IOT advancements
which may further alter future homebuy-
ers’ purchasing patterns. Property as a form
of safe-haven asset may transition into a
form of sharing economy — similar to the
evolution of e-hailing cars with the likes of
Grab and Uber.

Moving forward

In order to spur property ownership, the
Rakyat must first have a reasonable in-
come, to be able to afford big-ticket pur-
chases such as property.

We appreciate the government’s on-go-
ing initiatives to make the economy more
sustainable — promoting wealth creation
to increase the Rakyat’s income level.

Industry players must establish strong
branding DNA backed by an impeccable
track-record, with good talents to help re-

vitalise the industry and enhance appeal
for buyers.

I still believe that property development
remains a sunrise industry but we have to
continue to come up with strategies to adapt
swiftly and effectively in a rapidly evolving
climate. It should be a better environment
for the industry overall in the next decade.

Ngan Chee Meng
Gamuda Land CEO

Lessons learnt from

the past decade

i. Adopt long-term view of the
market

In the last five years alone, Gamuda Land
successfully launched three of our new flag-
ship townships in Malaysia: twentyfive.7,
Gamuda Gardens and Gamuda Cove. We
made upfront investments in our town-
ships i.e. creation of a lush central park,
ensuring proper roads and accessibility,
creating activities and catalyst for growth
in our townships through our placemak-
ing strategy to ensure continuous value
creation. The thought put into our town
planning is what attracts people to our
developments as they see a rewarding
future. Our sales results have been on the
uptrend in the last decade, with a record
high of RM3.6 billion in the financial year
ended July 31, 2018.

ii. Agility to adapt and respond

to ever-changing market

Gone are the days where property devel-
opers focus solely on location. In an era
where customers are more discerning, we
have learned to be more creative, agile and
holistic in all we do by adopting technol-
ogy and rolling out products that are new
and suit the market.

iii. Recognise and seize
opportunities when they arise
Gamuda Land expanded our town-making
expertise into Vietham — Gamuda City
in Hanoi (2008), Celadon City in Ho
Chi Minh City (2010), 661 Chapel St in
Melbourne (2015), GEM Residences in
Singapore (2015) and Anchorvale Crescent
(2019). Our decision was proven right as
the performance of our projects overseas
has been exemplary, providing a buffer to
earnings as the Malaysian market remained
soft. Our overseas developments contribute
over 70% to our sales.

What to expect in

the new decade

A key concern is climate change, which
will continue to drive developers’ efforts
in the new decade. Gamuda Land will in-
crease our sustainability efforts by look-
ing beyond sustainable landscaping to

enhance biodiversity in our townships
and howwe can better plan and build our
developments to reduce carbon footprint.

For sustainability, we are also adopting
smart city technology in our newer town-
ships through smart planning, for better
safety and convenience, to improve walk-
ability and bike-ability and implementing
smart transportation via green vehicles
both within and beyond our townships.

Development on our ongoing projects
overseas will continue, including our new
project Anchorvale Crescent in Singapore
following the 100% sale of GEM Residences.
In Australia, we have 661 Chapel St in
Melbourne, where sales and expansion
into this market will be accelerated by
the Group’s (Gamuda Bhd) investment
in Martinus Rail Pty Ltd, the largest
independent specialist rail constructor in
the country. We will remain on the lookout
for new land bank in these countries.

Moving forward

The industry is ever evolving. Digital rev-
olution and climate change should be
subject to proper regulations and incen-
tives to encourage efforts in these areas to
create developments that are future proof.
This is how we can amplify our effort in
line with the United Nations Sustainable
Development Goals (UNSDG) 2030.

Datuk Seri Fateh
Iskandar Mohamed
Mansor

Glomac Bhd Group managing
director and CEO; Rehda
immediate past president

Lessons learnt from
the past decade
Firstly, income has not grown in tandem
with the rising cost of living, and by exten-
sion, housing prices. The high cost of liv-
ing has made it difficult to finance a home.
Thus, demand for premium or high-
end property is decreasing. Over the past
few years only 1-2% of new launches were
properties priced from RM1 million and
above. Oflate, most launches range in price
from RM250,001 to RM500,000. In 2018 alone,
more than 40% of launches were from this
category. Glomac'’s recent launches of 121
Residences and Plaza@Kelana Jaya cater to
this demand, being priced within said range.
Mismatch of property supply and de-
mand stems from a lack of coordination
and planning. Solutions like Big Data are
needed to manage the supply side to mit-
igate this issue.

What to expect in
the new decade
With the nation’s need for practical and
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affordable housing, Malaysia’s property
landscape may shift significantly towards:

i. Mixed-use development /
integrated development

Scarcity ofland in urban areas lead to inte-
grated developments where homes, offic-
es, restaurants, shops and entertainment
outlets are stacked vertically, or construct-
ed within walking distance for connectiv-
ity and convenience.

ii. Smaller units and transit-
oriented developments (TOD) for

a sustainable maintenance culture
Rising property prices is perhaps the main
concern of potential homebuyers. Rising
costs and the need to offer more common
facilities within a residential development
have resulted in smaller homes, which in
away, fit the lifestyle of millennial home-
buyers.

iii. Creative or innovative
packages by developers

Some developers offer packages that help
homebuyers with rebates and discounts
of up to a certain level with the remain-
ing portion financed by the developer it-
self at no interest. Others offer services to
navigate the various financing options in
order to help bridge the differential sum
between price and the purchaser’s end-fi-
nancing loan amount.

Moving forward

Coming from a Rehda Malaysia patron’s
perspective, the association has a “De-
velopers’ Strategy” in response to several
issues. Amongst them are:

i. To facilitate homeownership

» Banks/ financial institutions should make
innovative financing packages more flex-
ible to help buyers, especially first time
house buyers, and offer end-financing
to borrowers even without credit history
record.

o The step-up financing scheme to be given
higher allocation (currently only availa-
ble for PRIMA homes) and widened to
cover affordable homes in the private
sector.

 The disbursement of the 10% down pay-
ment from EPF to be channelled directly
from EPF to the developer.

ii. Bumiputera quota policy

We would like to urge the government for
a more practical and transparent guide-
line to ensure consistent implementation
of the policy and its release mechanism.
The bumiputera quota should be stand-
ardised across all states and be capped at
30% while the release mechanism should
be standardised, properly structured and
transparent.

iii. Addressing oversupply issue

» Government can consider buying de-
velopers’ balance completed units and
convert the units into RTO units. In-
centives should be given to developers
who utilise unsold stock for other uses,
for example, converting unsold units
to rental units (with rental income not
taxable for a certain period).

« To allow projects with less than 40% sales
to be terminated and the monies refunded
in full to buyers without any penalty.

« Government/state government agencies
to focus on providing houses for the B40
group and not compete with the private
sector.

CONTINUES NEXT PAGE
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iv. To reduce the cost of doing
business

There is an urgent need to review and
lower or abolish unnecessary charges or
requirements to reduce the cost of do-
ing business so that the savings can be
passed on to house buyers. Private utility
companies such as SYABAS, Indah Water
Konsortium, Tenaga Nasional Bhd and
Telekom Malaysia should not impose cap-
ital contribution charges on developers
as developers are already required to lay
infrastructure in their projects.

Datuk Soam
Heng Choon

REHDA president

Lessons learnt from

the past decade

The Malaysian property market has been
facing numerous challenges over the last
few years. For developers, the last decade
began with a significant improvement in
the property sector after the Global Fi-
nancial Crisis with ample cash due to
the quantitative easing in many econo-
mies around the world. As a result of the
improved sentiments, 2010 to 2014 saw
the entry of many non-core developers
into the industry. Buyers were queuing
at developers’ galleries as they can ob-
tain end-financing easily and with inter-
est capitalisation schemes, the differential
sum required was low, making it easier to
buy a property.

Prices increased at a fast rate and the
government introduced cooling measures
in 2014 to slow down the rate of price
rise. As a result, the industry has been
experiencing a downturn over the last
five years of the past decade, leading to
unsold inventories and making housing
unaffordable.

We should learn from the last 10 years
that as property is a cyclical business, we
should ensure its long-term sustainability.
Developers should do thorough feasibility
studies with regards to the location, type
of product and pricing in a particular lo-
cation to ensure good take-up.

On housing being unaffordable, despite
a very flat market over the last five years,
the government should seriously look at
enhancing income levels. Non-core de-
velopers should not enter the business
without understanding the challenges.
Developers need to keep abreast with
changes and remain competitive. De-
velopers should rely on data to make in-
formed decisions to ensure sustainability
of the industry.

What to expect in

the new decade

Developers are cautiously optimistic for
the next decade. The next 10 years will see
the commencement and completion of
various mega infrastructure projects like
the MRT2, MRT3, ECRL, HSR, RTS, West
Coast Expressway Pan Borneo, Tun Razak
Exchange and Bandar Malaysia which
could provide the catalyst for property
development along the corridors of these
new projects.

As we start the new decade with high
unsold inventories, developers could pos-
sibly look at consolidation and emerge as
stronger and leaner entities.

The push to adopt Industrialised Build-
ing Systems (IBS) and other technologies in
property development would be embraced
by more developers and could help in re-
ducing dependence on foreign labour and
help developers adopt the sustainability
agenda in a bigger way.

Moving forward
Survivingin a challenging and demanding
market will entail greater effort, hence it
is vital for developers to adopt digitisa-
tion and Industry Revolution (IR) 4.0 in
their development processes to be more
efficient and to deliver quality products.

The government should harmonise all
policies on bumiputera quota and afforda-
ble housing nationwide as the cross sub-
sidy model has caused prices to increase
in market-driven products. There is a need
to review policies and help to reduce cost
of doing business as the selling price of
property is a summation of all input costs.

In the new decade, there is a need to
amend and to accelerate the amendments
to various laws and Acts related to the
property industry.

The government should also focus on
providing social housing and let developers
focus on market-driven products.

Tan Sri Lim Hock San

LBS Bina Group managing director

Lessons learnt from

the past decade

The Malaysian property sector has evolved
tremendously, influenced by the growing
population, changing housing needs, and
subdued house-buying sentiments. Still,
property prices in Malaysia remain among
the most affordable in the region.

Over the years, LBS has learnt that suc-
cess depends on the ability to be flexible
and responsive to market changes, thus we
now strive to meet buyers’ needs based on
affordability, connectivity and community.

Increasingly, homebuyers want more
than just a roof over their heads, so, LBS
focuses on providing products that meet

FRIDAY JANUARY 10, 2020 * THEEDGE FINANCIAL DAILY FD

“Technology will
continue to disrupt
the industry —
changing the way
developers operate,
and the home-
buying experience.
Developers will have
to adapt quickly
to these changes
and embrace new
technologies —
whether in design,
building, marketing
and home purcha-
sing, to remain
resilient.” — Lim

their needs in the rightlocation, and more
importantly, within the right price range.

What to expect in

the new decade

Looking forward and beyond, LBS reck-
ons the property sector will continue to
grow and evolve along with changing de-
mographics and the emergence of new
technologies and lifestyles.

LBS believes the Malaysian property
market will have a more positive outlook
in a few years with homeownership being
top priority for most Malaysians.

Climate change, ageing population,
land scarcity and urbanisation will change
demand for properties in the next decade.
Technology will continue to disrupt the
industry — changing the way developers
operate, and the home-buying experience.
Developers will have to adapt quickly to
these changes and embrace new tech-
nologies — whether in design, building,
marketing or home purchasing, to remain
resilient.

Moving forward

The property sector will continue to face
challenges brought about by US-China
trade conflicts, slowing global economy
and weakening consumer sentiment.
That’s why to succeed, property develop-
ers need to put people and communities’
needs first. We need to put ourselves in
the shoes of our homebuyers, studying
their needs and lifestyles in order to create
homes that will improve their lives. LBS
always strives to create vibrant commu-
nities — a place for families to bond and
the community to connect.

We hope the government can take fur-
ther steps to boost affordable housing
through closer collaboration between the
state and federal governments to ensure
effective planning and implementation
of affordable housing projects as well
as providing further incentives for the
adoption of IBS to speed up delivery of
quality homes and bring down house
prices. We also hope that banks will look
into more innovative financing models
to make homeownership more affordable
for Malaysians.

Anwar Syahrin
Abdul Ajib

UEM Sunrise Bhd managing
director and CEO

Lessons learnt from

the past decade

UEM Sunrise’s (UEMS) brand story
is at heart one of belief, optimism and
resilience. As the pioneer developer
of Mont’Kiara in Kuala Lumpur and
Iskandar Puteri in Johor, the single largest
integrated development in Southeast Asia,
we have shown the importance of a strong
vision and strength in execution to create
what stands today as transformative
developments.

One of the key lessons that we have
learnt is the need to be ready for busi-
ness cycles. We must make sure we take
advantage of the boom cycle but be ready
for the bust cycle. Risk management is im-
portant to ensure the company is able to
withstand shocks. There needs to be a bal-
ance between landbanking and projected
gross development value. A well-diversified
GDV portfolio is important but we cannot
be hoarding too much land in our books
and have too much money tied up in land.
A clear product launch programme that
is well diversified in terms of geography,
categories of products and price points
must be in place. At any one point, when
the cycle changes, you are able to adjust
and activate a different strategy.

Be close to your customers. Owning a
house involves a lot of money and most
of the time, it involves a person’s life sav-
ings. We must be sensitive of this fact and
ensure there is capital appreciation in the
products we sell. There will then be brand
loyalty and more opportunities will come
our way. As the middle-class base in the
country expands and the level of sophis-
tication grows, we must educate our cus-
tomers about the new norms in buying
homes, investments and capital appre-
ciation. The rapid growth in house prices
between 2008 to 2013, which were driven
by speculation and easy-owning schemes,
are now things of the past.

Success in any development is about the
creation of a vibrant community. Mont'Kiara
is vibrant because it caters to the needs of
people living there. Most places are within
walking distance. I can send my children to
school, then walk to myyoga place followed
by breakfast at my favourite cafe. After that,
I can do my grocery shopping and visit the
bank before I fetch the kids. How do we
“gel” the connectivity for all these? A key
element is the walkability from one point to
the next. We have to understand and apply
those lessons in Mont'Kiara at our newly
launched Kiara Bay development.
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What to expect in

the new decade

The need to be responsible for our planet
and its population has never been more
paramount. We have seen massive devel-
opment but it has caused the degradation
of our planet driven by consumption of
natural resources, increased demand for
energy, increased pollution and creation
of more waste. Buildings are major con-
tributors to global greenhouse emissions
(nearly 40% according to a report by the
Global Alliance for Buildings and Con-
struction). This mainly comes from build-
ing operations and construction-related
activities (excluding external infrastruc-
tures). I haven’t even touched on other
targets as described in the UNSDG.

We have to take action and we can start
with little steps. Many of the global chal-
lenges mentioned within the UNSDG are
relevant to Malaysia. We talk about income
disparity, food wastage, education levels,
economic growth, scarcity of basic infra-
structure and many others. As a major
player in the real estate space, the most
relevant will, of course be about sustainable
cities and communities. It is projected that
globally, five billion people will be living in
cities by 2030. In Malaysia, we are expect-
ing Klang Valley’s population to increase
to 30 million by 2030 from just under 10
million currently.

Against the backdrop of a developing/
developed nation, we are not only seeing
population growth but also ageing popu-
lation growth

This coming decade will be a defining
period for UEMS as we embark on our next
10-year business cycle. Rapid changes in
technology, methodologies, and commu-
nication are changing the way we work.
Efforts are rightfully being made to help
the M40s as well as the T20s improve their
lives while people are getting more sophis-
ticated and demanding. How well we know
about such trends and changes dictate our
strategies for the future.

Building a responsible brand that ticks
the right boxes on sustainability, strong
values that emphasise business ethics,
quality and most important of them all,
meeting customers’ expectations is fun-
damental to long-term survivability. Our
customer must see that there is value to
our developments. Price is determined
by cost and we must make sure we are
efficient at managing our cost. We must
then also ensure our customers are able to
obtain their dream homes easily through
innovative financing structures and a has-
sle-free process.

We are still at the early stage of the 4th
industrial revolution for the real estate sec-
tor. In entertainment, retail, social media,
logistics and leisure, we are seeing how
rapid changes are taking place. For the real

estate space, we have the likes of Airbnb
monetising spaces/property investments
but we also see the struggles of WeWork at
co-working. What this means is that there
are opportunities to be explored and be-
ing the first to market doesn’t guarantee
success. The coming decade will seek to
address the problems of owning a home
or other forms of having a secured roof to
stay under without needing to own homes.
These are some of the things we are look-
ing into.

Moving forward

My view is that we need to focus on a com-
mon higher purpose. Malaysia’s unique
situation is that we are a diverse popula-
tion where each community has its own
agenda. There has to be a common pur-
pose that unites us all. For example, the
UNSDG drive many initiatives that cut
across many sensitive issues. Isn’t achiev-
ing zero poverty, providing access to qual-
ity education, reducing wastage, building
sustainable cities and communities, re-
ducing emissions, ensuring responsible
consumption and production, everyone’s
mission?

When we talk a common language
on sustainable development, it will take
Malaysia to greater heights. Investors
will want to come to invest in Malaysia,
Malaysians abroad will want to come back
because there are good job opportunities;
income levels will increase, the disparity
in income levels and standards of
living will reduce — the benefits will be
tremendous.

The current problems that we see to-
day on affordability, oversupply, and high
household debt levels will always be there.
That is part and parcel of business cycles
made worse by irresponsible capitalist ob-
jectives. Unwinding such legacy issues will
take time and like many difficult illnesses,
recovery will take time.

The country needs to have a strong
roadmap that must be executed well this
coming decade. We cannot be thinking
short term when it comes to sustainabil-
ity. What we have so far is akin to taking
a painkiller to make the pain go away but
we are not resolving the root cause of the
problem. Building cheaper homes and
granting them cheap credit will help us
achieve homeownership but does it really
ensure wealth creation or are we making
them poorer because they are taking on
more debt?

Of course, as a listed property devel-
oper, the focus will be on the creation of
shareholder returns but we must also be
able to explain our contribution towards
sustainable developments. UEMS wants
to be known as an organisation that goes
beyond making money but about creating
a better future for Malaysia.

“The country needs to have a strong
roadmap that must be executed well
this coming decade. We cannot be
thinking short term when it comes to
sustainability. What we have so far is
akin to taking a painkiller to make the
pain go away but we are not resolving
the root cause of the problem.”

— Anwar Syahrin

Kajendra

Pathmanathan
BRDB Developments

Sdn Bhd CEO

Lessons learnt from

the past decade

The past decade has seen the prolifera-
tion of more digital and contemporary
technologies which are revolutionising
the way BRDB conceives and develops
projects, whether it’s the deployment of
big data analytics to understand purchas-
er trends, new construction methods in-
cluding prefabrication and greater focus
on sustainability of the design, build and
maintenance of our products.

Whilst it is important to embrace this
unavoidable future, we must not neglect
the fundamental principles of develop-
ment; strategic land bank/locations, un-
derstanding our customers, and of course,
ensuring cash flow is properly proportioned
for the entire duration of the development. It
is through the consistent application of the
fundamentals that we at BRDB can continue
our track record of success and excellence.

What to expect in

the new decade

I believe we're in a very interesting pe-
riod, brought on by unparalleled inno-
vation and the changing expectations of
today’s purchasers, exacerbated by head-
winds in a challenging property market.
Our products will have to change to cater
for a millennial-centric market, to devel-
op hybrid products that are value-driv-
en and well-designed which also provide
recreational, retail and communal offer-
ings that do not just cater to their needs,
but also function as an extension of their
personality.

Purchasers are becoming much more
discerning, hence developers will have to
raise the bar in all that we do to meet and
exceed those expectations. I for one, am
very excited to see how the changes that
will be implemented in our future products
will fulfil and exceed the needs of tomor-
row’s homeowners.

Moving forward

Much has been said about relaxing the
bank lending guidelines, providing more
incentives via the HOC and also the ra-
tionalisation of the Real Property Gains
Tax (RPGT), butI believe that there is a lot
to be gained from simplifying how things
are done.

For instance, the processes for obtain-
ing development approvals and licences
from the various governing bodies need
to be more structured to enable develop-
ers to better forecast the time and budget
necessary for our projects. Our experience
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on some of our overseas projects have
underlined the benefits of having a more
templated process and greater procedural
standardisation, so it is our hope that by
working together, we can bring that same
efficiency to the local market as this trans-
lates to tremendous cost savings for not just
the developers but also for our purchasers.

Ho Kong Soon

Matrix Concepts Holdings Bhd
group managing director

Lessons learnt from
the past decade
Despite persistent challenges in the prop-
erty market, developers who remain fo-
cused on the long-term vision of its
organisation and sustainability of its de-
velopments have been justly rewarded.
There is a need to be customer-centric
and continually create new experiences
for customers while ensuring timely de-
livery and continuous customer care — to
prioritise value proposition to property
buyers beyond financial considerations.
Most important are positive long-term
relationships with buyers with an empha-
sis on nurturing community-living and
increasing engagement with residents,
having programmes that create vibrancy
and providing lifestyle solutions as part of
holistic value creation for a development.

What to expect in

the new decade

Developers will have to be agile and nim-
ble to face fast-changing consumer re-
quirements. For example, there will be
a growth in sustainably-designed smart
homes in Malaysia, although the adop-
tion rate will greatly depend on market
acceptance as such products are normally
associated with a premium for early adop-
ters. In tackling the potential high costs,
Malaysia needs to create a sustainable
ecosystem of technical expertise, reliable
product supply and consistent demand.

The application of data analytics will be
felt more prominently in the next decade.
Greater access to consumer behaviour
data will allow developers to translate
the information and structure products
catering to current and future market
demands. Digitalisation will also allow
developers to improve delivery while
increasing operational efficiency and
improve cost management.

We also believe there will be greater
collaboration among relevant stakeholders
in addressing the supply-demand mismatch
in the property sector. A sustainable
National Housing Policy that is uniform and
consistent would be welcome, promoting
equitable and progressive policies for all

CONTINUES NEXT PAGE
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main stakeholders including government
agencies, local councils, developers,
property buyers and communities. In the
implementation of the National Housing
Policy, the government plays a critical role
as facilitator, coordinator and enforcer.

Moving forward
Developers need a clear vision in address-
ing the sustainability aspects of their de-
velopments, delivering lifestyle require-
ments while remaining passionate about
translating this vision.

Moving forward, property development
needs to be increasingly humanised and
developers must be more willing to com-
mit towards creating a solid brand identity.

We feel there is a huge opportunity in
this sector over the next decade, provided
market demands and value creation are
given priority.

COVER STORY (2

Moving forward

To buyers, it is important to buy from a
reputable and established developer with
a proven track record. Always invest in a
prime growth area. Now is indeed the best
time to invest as most property prices are
at an affordable range.

I think the issue of housing afforda-
bility has two sides to it. What is crucial
and needs to be addressed is thatincome
level has to increase in order to raise
affordability.

We also hope the government will re-
duce compliance costs as this will lower
development costs which eventually leads
to a lower property price.

We also call for the government to share
and update the town-planning guidelines
for higher density developments especially
in urban areas where public infrastructure
has been improved to support higher plot
ratio and density.

Ong Ghee Bin
OSK Property CEO

Beh Chun Chong

Paramount Property CEO

Lessons learnt from
the past decade
The property industry has changed tre-
mendously over the past 10 years. People
now spend more time doing research to
ensure that the property they are invest-
ing in or buying for their own stay meets
their needs, functionality and value of
investment. As such, developers have to
constantly evolve to be in tune with mar-
ket demands and strive to create the right
product at the right price and location.
Itis also important to diversify the types
of products offered such as mixed devel-
opments and mixed hospitality develop-
ments to provide options to suit the dif-
ferent needs of the community.

What to expectin
the new decade
Malaysia is blessed with a relatively young
median age (about 28 -29) and this is the
exact time when they start looking for a
new home or an investment. These days,
people desire a quality lifestyle. As de-
velopers, we're not just in the business
of building homes, we're also facilitating
a lifestyle for our customers. Hence, it is
crucial to understand what’s new in terms
of cultural and lifestyle demands. We must
stay on top of trends and have a deep un-
derstanding of what’s important to peo-
ple when they’re looking for a new home.
In urban areas, TODs and affordable
functional starter homes that offer conven-
ience would definitely garner a strong catch-
ment. In anutshell, homebuyers are looking
for a safe, convenient and affordable range
of housing near where they work, shop, eat
and play.

Lessons learnt from

the past decade

The building industry has not changed
much over the past decade, although land
and compliance costs have increased
while income levels have remained flat.
Nevertheless, there are always lessons to
learn and there are a few that stood out
for me.

Firstly, it is crucial for property devel-
opers to conduct a comprehensive and de-
tailed market study on current and future
market demand of an area before moving
ahead. This will minimise the risk of prop-
erty overhang.

Secondly, quality is key. A poor quality
or badly-designed product can haunt you
forever, no matter how much money is
spent on marketing and branding. Prop-
erty developers that produce good quality
products consistently, with practical de-
signs and easy maintenance, will earn trust
and a good reputation over the long run.

What to expectin

the new decade

Technology is increasingly shaping the fu-
ture of the property industry. In line with

“Part of the reason for the
property overhang is the
low purchasing power of the
general population. Raising
household income level
should be the government’s
objective as it will be the
key to resolving the home
ownership issue.” — Beh
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this, we plan to fully digitise Paramount
Property to meet new needs over the next
five years.

For instance, in preparation of the
younger workforce coming in, we have
already embarked on adopting a new
way of working by relocating to Co-labs
Coworking at Sekitar26 in Shah Alam. We
will progressively use more technology to
improve our business processes, as well as
operational and cost efficiencies.

In terms of products, houses did not
change much physically between year
2000 and year 2020. However, as technol-
ogy advances, the way people buy and sell
properties will be significantly transformed
10 to 15 years from now. Living habits will
also change. Hence, we are preparing our-
selves to ride this wave.

Moving forward, Paramountis also set to
venture into other countries in the region
to capitalise on the growing globalisation
of the property market.

Moving forward

In order to support IR 4.0 and the digital
economy, the government is already
on the right track with the National
Fiberisation and Connectivity Plan
(NFCP). Our country’s new vision which
focuses on building a more inclusive
society and empowering youth is also a
step in the right direction.

Part of the reason for the property over-
hang is the low purchasing power of the
general population. Raising household
income level should be the government’s
objective as it will be the key to resolving
the home ownership issue.

For Malaysians to be more competitive
and to get out from the middle-income trap,
the government can work more closely with
the private sector to improve our workforce
knowledge and work efficiencies.

Sarena Cheah

Sunway Bhd, property division
managing director

Lessons learnt from
the past decade
Since 2009, we have seen the real estate
industry come full circle where we wit-
nessed strong growth in property trans-
actions in the first half of the decade and
a consolidation towards the second half.
At Sunway, we had diversity in geogra-
phy and asset types which augured well for
us across the economic cycle. We have seen
that the right products at the right pricing
continue to enjoy healthy take-up, and are
further enhanced if located within a self
sustaining mixed-integrated development.
In the past decade, technology has
also changed the way the real estate
industry operates. For instance, Building

“The government’s
drive for digital
transformation,
building talent,
promoting
entrepreneurship,
and implemen-
tation of foreign
direct investment-
friendly policies
will put us on
the track for
sustainable
progress.”

— Cheah

Information Modelling, IBS, Al and IoT
have transformed the way we design, build
and manage properties.

Online marketplaces enhanced prop-
erty transactions while crowdfunding and
peer-to-peer lending platforms have be-
come a game-changer. Meanwhile, big
data and social media is evolving the way
we brand-build, connect and serve our
communities.

Under our build-own-operate value
chain, we have a multitude of opportuni-
ties to harness the power of technology to
deliver more sustainable urban solutions.
More than ever, we have to be dynamic and
flexible to grasp opportunities and imple-
ment technological solutions for impact
and relevance.

What to expectin

the new decade

We are at the convergence point of five
major trends — rapid urbanisation, tech-
nological advancements, demographic
shifts, climate change and economic pow-
er shifts.

These trends represent an exciting op-
portunity for citymakers like us who can
build, own and operate entire cities and
have businesses such as education and
healthcare because we can put that all
together to engineer the right urban solu-
tions for better cities.

The priority in the next decade is to har-
ness technological developments such as
AT, 10T, Big Data, and 5G to maximise val-
ue in environments built for growth that
progresses people, enterprise, and inno-
vation while minimising the challenges
such as housing affordability, congestion,
and property maintenance.

For example, co-living communities,
purpose-built for the young or the seniors
could alleviate affordability issues while
providing a sense of belonging.

Housing affordability will continue to
be a challenge. We are looking at a shift to
landlording instead of ownership where
more purpose-built residences are in-
stitutionally-owned, and in tandem, the
creation of online platforms that facilitate
that; multi-varied financing options such
as RTO schemes for homeownership and
co-ownership and micro-housing.
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Moving forward

We enter the next decade against a back-
drop of weaker consumer sentiments, fast
technological advancements and evolving
lifestyles. We hope that policies and reg-
ulations can be more flexible and target-
ed to help address the more immediate
issues facing the economy, from both a
growth and risk management perspective.

We believe that the UNSDG can be
achieved if we all take a long-term view
of the ecosystems that we are building by
notjustlooking at the hard infrastructure
but also the soft.

Malaysia as a cultural melting pot has
inherent advantages in attracting investors
from all over the world and we should con-
tinue to attract them and make the country
even more cosmopolitan.

The government’s drive for digital trans-
formation, building talent, promoting en-
trepreneurship, and implementation of
foreign direct investment-friendly policies
will put us on the track for sustainable pro-
gress. With greater economic activities, in-
come levels can rise, and thus we will see
are-invigoration in the real estate space.

Gan Yee Hin

Platinum Victory executive
director

Lessons learnt from

the past decade

One major factor that contributes to a
country’s economy and property market
are consistent policies that are fair to both
developers and buyers, ultimately bene-
fiting the national economy. With clear
guidelines and regulations, the property
industry will flourish in the long term as
a stable market could enhance buyers’
confidence.

Another reason this point is vital is that
itis very much dependent on the govern-
ment’s vision in upgrading Malaysians’
standard of living, although the current
focus is on affordable housing.

Nevertheless, we have seen steady
growth in certain segments of the prop-
erty market and positive changes in for-
eign buyers’ policy. Among them is the
government’s promotion of the Malaysia
My Second Home (MM2H) programme.
Foreign investment in our country is a
boon for our economy and property mar-
ket, making our land prices more valuable.

What to expect in

the new decade

We anticipate a growing young popula-
tion that will continue to create a strong
demand for houses in major cities. The ris-
ing number of young working adults from
across Malaysia who flock to the Klang
Valley for job opportunities will continue

to support the demand for affordable to
mid-range properties.

An affordable development in a good
location is what the market needs for now
and in the future, as affordable homes is
not just about pricing, but also the prox-
imity to amenities.

For instance, our project under the
Rumah Wilayah (formerly known as
RUMAWIP) scheme, Residensi Wilayah —
Vista Wirajaya 1 & Vista Wirajaya 2 in Taman
Melati with a ceiling price of RM300,000
exclusively for first-time homebuyers is
located adjacent to Tunku Abdul Rahman
University College and opposite Taman
Melati LRT station.

Moving forward

There should be more enticing policies
to encourage foreign buyers to purchase
properties in Malaysia in the coming dec-
ade. The latest policy to lower the price
threshold for foreign purchase from RM1
million to RM600,000 helps, but not much
immediate impact can be seen so far.
Properties in Kuala Lumpur are still rela-
tively affordable compared with other re-
gional cities such as Bangkok, Jakarta and
Singapore which continue to be attractive
to foreign investors.

Both the government and the private
sector should continue working together on
educating property buyers about financial
literacy so they could afford down payments
and monthly instalments. Affordable liv-
ing is not low-cost housing (B40). In view
of the large middle-class segment (M40),
our emphasis is on properties in strategic
locations with quality build and the con-
venience of urban amenities; thus deliv-
ering value for money to young buyers
and families.

On the sustainability front, more incen-
tives and encouragement should be given
to developers to move towards sustainabil-
ity by mitigating the cost of maintenance
and utilities, among other items.

Ghazie Yeoh
Abdullah

Thriven Global Bhd (formerly
known as Mulpha Land Bhd)
group managing director

Lessons learnt from
the past decade
The past decade was a period of major and
rapid transformation. The progression
into the digital era was a crucial element
in sustainability for many companies es-
pecially property sales.

In terms of marketing tools, there was
major transformation from conventional
main stream marketing tools, such as mag-

azines and newspapers to digital marketing
tools, such as social media, creative mar-
keting and visual-based marketing which
were influential in buyers’ decision-mak-
ing process.

There were also major changes in hous-
ing regulations such as the Housing De-
velopment Act, the Strata Titles Act, local
council regulations as well as the approval
and deliverables of the utility companies
that all made the decade a challenging pe-
riod for the property development segment.

Such a difficult market requires inno-
vative ideas to embrace the challenges.

What to expect in

the new decade

The new decade is going to be about glo-
balisation, moving from asset owner-
ship to sharing basis. For example, in the
past decade, we saw transformation into
co-working and the next decade we will
see the trend shift to co-living. And, in-
stead of buying one unit, you could buy
a share of a building where you have the
right to use for a certain period of time.

The world is becoming smaller day by
day, travels are becoming more rampant
and everyone wants to have larger or global
coverage. On the other hand, everything
is going to move to a smaller scale, for
instance, smaller offices, smaller homes,
smaller retail lots — this will happen due
to digitalisation.

The other segment will be public trans-
portation. We see that this will also impact
future homes, offices and retail develop-
ment decisions.

Moving forward

For investors, property is still the best form
of investment on a long-term basis. It is a
form of forced saving as well as a non-per-
ishable item which will appreciate in the
long term.

A roof over one’s head is important not
only for one’s own generation but for fu-
ture generations. It will still be the same
case in future and I will like to remind all
investors of this key element.

For developers, as globalisation sets in,
we need to arm ourselves with strong re-
sources and one way is by sharing the pie.

“The world is
becoming smaller
day by day, travels
are becoming more
rampant and
everyone wants
to have larger or
global coverage.

On the other hand,
everything is going
to move to a smaller
scale, for instance,
smaller offices,
smaller homes,
smaller retail lots —
this will happen due
to digitalisation.”

— Ghazie

Developers should look into undertaking
more joint ventures and target overseas
markets to expand our reach and be more
competitive. Digital marketing allows us to
cross boundaries but comparing ourselves
with our neighbours such as Indonesia or
Thailand, we won'’t be able to compete if
we don’t work together as one.
Government agencies such as utility
companies, local councils and key policy
makers must engage with the ground and
listen to the challenges and issues faced
by the industry players. Timely review of
policies could effectively improve market
conditions which in turn could reduce the
cost of living and reduce the cost of de-
veloping homes for the mass population.

Teh Lip Kim

Selangor Dredging Bhd group
managing director

Lessons learnt from

the past decade

The last decade have reinforced my be-
lief that, in life and business, it is vital to
be resilient. The last year has seen tighter
lending guidelines for bankloans and less
sales. In hindsight however, I believe that
with every product, we have crafted and
curated to deliver as much as possible,
an extraordinary living experience. We
always go the extra mile to think of solu-
tions that intelligently respond to the way
we should be living.

Currently, we are looking at clearing the
current stock we have and to keep trying
harder. This also goes back to being genu-
ine and sincere in developing what’s best
for the current market. We have also now
come up with smaller size units to cater
to the millennials and we have learnt to
adapt to the current trends.

What to expectin

the new decade

The rise of the millennials. This impor-
tant segment of society will become more
pronounced and influential in the next
decade. Today’s millennials are a differ-
ent generation from the older one. Young
people today have grown up with the in-
ternet, embraced digital lifestyles and are
on constant lookout for opportunities that
would better their lives.

Hence, we need to take them into con-
sideration at all times and we have incor-
porated their needs and wants into our
current and future developments. For ex-
ample, SqWhere Serviced Apartments has
been developed based on millennials’
needs and incorporates co-working spaces,
especially with the rise of freelancers and
bloggers these days.

CONTINUES NEXT PAGE
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Moving forward

As we move forward in this new decade,
we should be geared towards the millen-
nials and their characteristics. We are cur-
rently researching their behaviours and
how they value certain things — such as
going back to basics and buying from a
company that has a purpose. So, we are
trying to incorporate these elements into
our future developments.

Tan Sri Ter
Leong Yap

Sunsuria Bhd executive
chairman; National Chamber
of Commerce and Industry of
Malaysia president

Lessons learnt from

the past decade

Never take anything for granted
From Donald Trump to Boris Johnson,
there is always a possibility of unlikely
events happening regardless of what ex-
perts say; hence, we must always be pre-
pared for all possibilities.

Terrorism and extremism

While the world has advanced in so many
ways, the many violent incidents such as
shootings or stabbings around the world
seem to point to a growing frustration
over various social or ideological issues
that remain unresolved or ignored. We
have also shown how reactive we are to
such incidents. The increase in investors
from Hong Kong following the latest bout
of riots there is an example of how those
affected are quick to look for safer havens.
This could also impact their decisions on
where their children should further their
education and hence our focus on the
education segment is where we see much
future.

Climate change

The environment is an increasingly critical
topic but not everyone is taking this issue
to heart, which is sad; but seeing grassroot
campaigns and individual actions by con-
cerned citizens demonstrate that there is
still hope. At Sunsuria, we are committed
to ensuring that our developments are
both sustainable and green.

What to expect in

the new decade

The world is constantly changing and we
will need to be prepared for more uncer-
tainties in the future. Yet, some things do
not change and we must hold firm to prin-
ciples of human decency and wanting to

COVER STORY (2

make the world a better place — these are
timeless and universal values that should
never be forgotten.

Moving forward

All stakeholders need to engage meaning-
fully and proactively in order to achieve a
common vision or objective that is shared
by everyone — only then would any ini-
tiative achieve the necessary buy-in and
belief to ensure optimum results.

As responsible corporate citizens, we
must hold firm to our principles. By do-
ing right for our future generations, such
as focusing on education or building sus-
tainable developments, we are ensuring
that we are looking ahead and taking care
of our stakeholders in the long run.

Tan Sri Eddy Chen

Perbadanan PRIMA Malaysia
chairman; MKH Bhd group
managing director

Lessons learnt from

the past decade

Lesson 1 - That we cannot take the overall
economy for granted. While many devel-
opers were prudent following the sub-
prime crisis (2007-2010), many were quick
to forget. The recovery from the crisis was
sharp and prices started to escalate from
2011 to 2015, causing some house prices
toincrease by as much as 15% a year. This
was clearly unsustainable. We didn’t fore-
see the Ringgit depreciating by as much

“I foresee Bank
Negara Malaysia
will continue to
be cautious in its
lending policy
guideline and
the low-interest
regime will subsist.
Unless thereis a
drastic economic
transformation,
the Tiger era for
Malaysia will
probably not be
seen again.”— Chen
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as 20%. Much of the essential goods and
services were quoted in USD and has sig-
nificant impact on the same. The cost of
living spiked and eroded the discretion-
ary spending power of the people and in
particular, potential house buyers. This
hit the M40 and B40 especially hard. The
introduction of the Goods and Services
Tax too was untimely. All these and their
implications were lost on the industry.
Hence, the mismatch in the demand and
supply of houses. Real wages hardly grew.
The Gross Domestic Product of 5% has
little meaning as the relative spending
ability is not there. That was Lesson 2. We
can no longer rely on the GDP figure to
forecast the strength of the economy and
hence the housing market.

What to expect in

the new decade

I would expect the early part of the next
decade to be an incubation period before
we see real wages grow and household
debt reduced. We may see a more
robust recovery in the early half of the
decade: 2022-2025. I foresee Bank Negara
Malaysia will continue to be cautious in
its lending policy guideline and the low-
interest regime will subsist. Unless there
is a drastic economic transformation, the
Tiger era for Malaysia will probably not
be seen again.

Moving forward
We will see the Malaysian market being
dominated by affordable segments. House
buyers would be spoilt for choice if only
they could get the necessary loan. Devel-
opers will be competing in this red ocean
market segment. Developers will scram-
ble to reduce the cost of doing business.
More will look at joint venture models
rather than buyland outright. The IBS will
have to be reengineered to effectively re-
duce cost of construction and be relevant.
The government must relook its policy
to deliver one million houses unless it’s
for transit homes. As mentioned above, it
cannot enter into the red ocean segment
of affordable housing and cause more
bleeding. The private sector is the best
entity to deliver affordable housing — as
can be seen, it can over deliver.

Tan Sri Teo
Chiang Kok

Bandar Utama City Centre
Sdn Bhd director; See Hoy
Chan Holdings Group director;
Malaysia Shopping Malls
Association (PPK Malaysia)
president

“Technology advancement
— digitalisation and Big
Data — has disrupted
the conventional
business model, causing
rapid obsolescence to
the business life-cycle.
However, there are always
opportunities in every
challenging environment;
to embrace the disruptive
environment, we need
to be fast, adaptive and
agile.” — Teo

Lessons learnt from

the past decade

The beginning of the past decade was the
continuum of the strong growth of the
previous years. In that environment, get-
ting approvals to start development and
construction was keen, so much so that
developers were willing to acquiesce to
increasing compliance costs and require-
ments from the authorities and utility ser-
vice providers.

These unprecedented increases con-
tinued to add to the cost of development
and cost of doing business. In good times,
these merely added to the increasing pric-
es of properties.

Once the momentum of economic
growth slowed, these added costs became
aburden and product pricing became in-
creasingly unaffordable.

This is coupled by the long approval
process resulting in development approv-
als being bunched together which caused
the spike in construction and completion
coming to an increasingly crowded and
unaffordable market, thus, causing the
market to move into a down cycle.

To resolve the problem, we need to
speed up the approval process so that
construction can be carried out to match
a rising market cycle.

More timely and comprehensive data
of applications and approvals will allow
better and accurate market research prior
to embarking on new projects.

There must be more justification for
imposing new regulations and impositions
that are unproductive and merely add to
the cost of doing business and are meant
only to add to the coffers of the authorities
and regulators.

What to expectin

the new decade

Technology advancement — digitalisation

and Big Data — has disrupted the con-

ventional business model, causing rapid

obsolescence to the business life-cycle.
However, there are always opportuni-

ties in every challenging environment; to

embrace the disruptive environment, we

need to be fast, adaptive and agile.

Moving forward

Business is the life-line of any economy
and the government must ensure a busi-
ness-friendly and politically stable envi-
ronment to encourage investments and
confidence especially for long-term and
large project investments.

More genuine consultations between
the private sector, stakeholders and govern-
ment ministries, departments and agencies
are needed so that policies and regulations
can be crafted to achieve the objectives
in a non-disruptive and orderly manner.
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AWARD-WINNING
RETAIL EXPERIENCE
IN MELAWATI

ith the world’s largest

quartz ridge as its back-

drop, the iconic Bukit

Tabur (Klang Gates Quartz

Ridge) provided inspiration
for Melawati Mall’s unique architecture.

Coupled with its strategic location along the
Middle Ring Road 2 (MRR2), Melawati Mall
stands out with its thoughtfully curated retail
mix of international and local fashion, enter-
tainment, home and lifestyle brands, as well as
dining options.

A joint development by Sime Darby Proper-
ty Bhd and CapitaLand Ltd, the mall opened in
July 2017, catering to the bustling and vibrant
community in the vicinity of Melawati and
Greater Melawati areas spanning Ampang, Se-
tapak, Wangsa Maju, Setiawangsa and Gombak.

“Melawati Mall has brought about a
much-needed shot in the arm and facelift to
the township of Melawati. We are proud that
Melawati Mall now fulfils the needs of the com-
munities in Melawati and the surrounding areas
perfectly and it will continue to do so for many
years to come;’ declares Sime Darby Property Chief
Operating Officer (Integrated) Quek Cham Hong.

Notably, the mall’s ideal balance between
design and functionality has been vital to the
transformation of Taman Melawati, making the
mall an integral part of the township. This has
also recently earned Melawati Mall the coveted
FIABCI Malaysia Property Award 2019 in the
Retail Category.

“Strategic retail planning is a key factor of
the mall’s continued success. Working with our
partner, we were able to achieve an ideal bal-
ance with well-designed built structures which
showcase a dynamic retail platform.

“Leveraging CapitaLand’s retail expertise and
Sime Darby Property’s development capabilities,
we managed to curate a unique retail experi-
ence to serve the needs of the community;” says
CapitaLand CEO of Singapore, Malaysia and
Indonesia (Residential and Retail) Ronald Tay.

BRICK AND MORTAR STILL
HAS ITS EDGE

Despite the many shopping centres in the Klang
Valley, the mall's management believes there are
still pockets of opportunity for the right mall
in the right location. Melawati Mall serves a

Quek: Melawati
Mall has brought
about a much-
needed shot in
thearmand
facelift to the
township

of Melawati.

Tay: Leveraging
CapitaLand's retail
expertise and Sime
Darby Property's
development
capabilities, we
managed to curate
a unique retail
experience to serve
the needs of the
community.

mature and previously underserved catchment
area once considered KL's outer fringes.

The advent of e-commerce does not mean
brick and mortar stores are losing their appeal.

“There is no denying that online shopping is
here to stay, but a well-curated mall provides for
a sublime social experience that online shopping
cannot replicate. For example, a family day out
or movie outings with friends in the mall are
simple pleasures e-commerce cannot provide,’
offers Quek.

To attract and retain customers, the mall is
capitalising on its social media presence and
shopper rewards app, CapitaStar. Melawati Mall’s
tenants are also leveraging the online landscape
to enhance their physical stores’ presence with
online campaigns and food delivery services.

The mall’s 613,000 sq ft net lettable area
houses more than 200 retail stores spread across
eight floors, which comprises a wide range of
brands serving up high quality retail experienc-
es and with GSC Cinemas and Village Grocer
serving as anchor tenants.

There is no shortage of F&B options such
as San Francisco Coffee, Tony Roma’s, Golden
Valley (a Chinese restaurant which caters also
to Muslim customers), as well as unique cafes

like Be Sixth and Wolf & Turtle. Local tradi-
tional wear boutiques, Omar Ali and Creacion
(Datuk Seri Siti Nurhaliza’s fashion line) have
also set up shop here. Another unique tenant is
We Rock the Spectrum — an inclusive play area
which also caters to children with special needs.

FULFILLING THE NEEDS

OF THE COMMUNITY

Sime Darby Property and CapitaLand made the
decision to ensure that the retail planning and
design of the mall is of an exemplary standard,
from its amenities and operational systems to
the tenants’ shop fit-out. The mall exceeded the
expectations of its shoppers, many who have
expressed their delight and appreciation of a
full-fledged, complete retail experience in the
Melawati township. In addition to being Green
Building Index-certified, the mall has access for
shoppers with wheelchairs to all retail floors
including the cinema. The well-designed traffic
ingress and egress has proven to be effective,
and the abundance of car parks provided by
Melawati Mall is a welcome alternative to the
chronic parking woes the old commercial hub
is known for.

Well-aware of the current shopper senti-
ments, the mall's management is continuously
seeking to improve the tenant mix — keeping
it interesting and affordable for shoppers. The
property manager believes this shopper-centric
approach is more crucial to business growth and

Melawati Mall,
opened in 2017,
earnied the coveted
FIABCI Malaysia
Property Award
2019in the

Retail Category:

Melawati Mall

Melawati Mall
has 613,000

sq ft of net
lettable area
housing more
than 200 retail
stores spread
across eight
floors.

long-term sustainability than promising new or
trendy marketing concepts.

To cater to families and especially children, the
mall has recently launched the M-Kidz Club Pass-
port which offers junior customers special rewards
and free access to children’s activities and events.

Moving forward, Melawati Mall aims to
introduce more F&B and international retail
brands to provide a greater variety to shoppers.
The mall plans to also strengthen the offering of
local fashion brands and bring in more services
and conveniences for the community.

“Melawati Mall is a project that exemplifies
the best use of talent and resources to deliver
a successful project suitable for its target users
and geography. It is an asset that is commer-
cially profitable and aesthetically innovative,’
says Quek.

Tay adds: “Its sustained growth will require
the coordinated effort of both developers and ten-
ants in constantly refreshing retail concepts and
spaces, so the community can continue to gather
and enjoy new experiences at Melawati Mall”

A joint development by:

Cap/taLand

Property
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Painted in striking pink and green,
this community library reminds you
of the pre-war shophouses you see in
Penang. It was initiated by a group of
kindergarten teachers to serve children
staying in the area of Batu 11, Cheras.
The library was previously housed
within a mobile container but as the
number of visitors grew, a group of
student architects led by Lee Soon
Yong of Akar Studio transformed it
into a more permanent space with an
initial funding of RM5,000. After that,
many came to recognise their efforts
and a further RM40,000 was raised to
renovate the place.

A word of caution though — this is
not your average “quiet” library. In fact,
it may be the noisiest one you have
ever been to as the place is filled with
children running around. Also, don’t
forget to check out the cafe next door
serving scrumptious rojak.

ADDRESS: 114, Jalan 15, Batu 11 Cheras, Selangor
OPERATING HOURS: 12pm to 10pm daily and
12pm to 7pm on Sunday

CONTACT: (012) 632 2955

BY NATALIE KHOO

As students, we may
have associated the
library with a boring,
quiet and lifeless
ambience reserved for
slogging away for exams
or for academic research.
Indeed, traditionally,
libraries tended to have
an “old and gloomy” feel
about them, but the
libraries and bookstores
of today are turning out
to be hip and trendy
places to be, even if you
don't care for a book.

To attract the young to
frequent the library or
bookstores in the digital
age, bookstores have
become boutique while
public libraries have
turned on the style

and colour.

EdgeProp.my lists 10
libraries and bookstores
that you can visit for a
fresh perspective on
these enclaves of printed
works, and of course, for a
bit of reading.
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What used to be a corner house
was torn down and transformed
into a student housing and
community library spanning more =y ——=

than 3,000 sq ft. The community : .

library can fit up to an impressive i 1] bl VU LT
35,000 books while hosting about ; EEE T L

18 guests at a time. A visitor could ' !
choose to sit on the outdoor ¥ : —
benches if they prefer some fresh : ! ' i i W

air. Another unique feature is that , , ' L "na '

the place is mostly lit by natural - ‘ I :
light by day.

The brainchild of Wong Wei
Ping and Ong Shien Chii of
Tetatowe Atelier — a firm that i
specialises in creating design |
narratives, the building also . n

i

T

houses student accommodation
with a total of eight rooms.

Only mobile phone cameras

are allowed.

ADDRESS: 45, Lorong Kurau,

Taman Bukit Pantai, 59100 Kuala Lumpur
OPERATING HOURS: 3pm to 6pm on
Thursday, Friday and Saturday

CONTACT: (012) 212 8248
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Located in Bukit Jalil, Kuala Lumpur, the design
of this bookstore is a fusion of Eastern and Western
design elements. This three-storey bookstore’s
layout and design are based on feng shui practices
thus there is a reason for the location of every
structure and component in the store.

For those with young children, check out
the third floor that offers colourful tiered seating
which is only open on Fridays and weekends.
After exploring the spacious bookstore and its
books, take a pit stop at the cafe housed on every
level of the bookstore with different themes.

ADDRESS: F-8-1, Pusat Perdagangan, Jalan Persiaran Jalil 1,
Bukit Jalil, 57000 Kuala Lumpur

OPERATING HOURS: 10.30am to 8.30pm (except Monday)
CONTACT: (03) 8657 5188

Children will love this place as the
Anggerik Mokara Library in Shah Alam
is an explosion of colours. The library is
Shah Alam City Council’s second one
and offers a plethora of book selections
on all genres for all age groups. There
are also activities organised at the
library from time to time during school
holidays to encourage children and
students to spend more time here.
Other facilities at the library
which the public can utilise include
computers, free WiFi and reading
corners.

ADDRESS: Jalan Utarid U5/9, Taman Mutiara
Subang, Shah Alam, Selangor

OPERATING HOURS: 9am to 5pm on Tuesday to
Friday and 10am to 4pm on every second and
third Saturday. Closed on Monday, Sunday and
public holidays.

CONTACT: (03) 7859 9903
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Lit Books

If you are a big fan of English literature
and enjoy a read in a quiet, cosy space,
Lit Books may just be the right place for
you. Run by a husband and wife duo,
Fong Min Hun and Elaine Lau who were
both former journalists, the selection of
books here are handpicked by them.

Why the name Lit Books? The word
Litis short for literature or literary and
the owners believe that good literature
illuminates our minds and souls and at
the same time, ignites our imaginations.

In addition to specially curated books,
fans of literature-themed stationery,
cloth bags and pouches will squeal with
delight at the range of merchandise this
independent bookstore carries. End your
visit with a stop at Lit Café for a freshly
brewed cup of coffee or tea.

ADDRESS: P-01-11, Tropicana Avenue, No. 12,
Persiaran Tropicana, Tropicana Golf & Country
Resort, Petaling Jaya, Selangor

OPERATING HOURS: 11am to 9pm on Wednesday
to Saturday, 1pm to 9pm on Tuesday and Sunday.
Closed on Monday. | CONTACT: (03) 7886 6988

BookXcess Gurney Paragon |

Remember the library in the cartoon Beauty and the Beast
where Belle loves to spend her time? Now you can find a similar-
looking setting at the BookXcess outlet in Gurney Paragon, | W

Penang.

Also called The House of A Million Stories by BookXcess, it .
houses a 70m long bookshelf which is said to be the longest in :
Malaysia. The 26,000 sq ft bookshop takes up the entire seventh

floor of the mall and portions of the eighth floor. You can also
grab a bite and stop by for some coffee at Café Wolf.

What is nice is that ample seating is provided for customers to

browse through the books for as long as they like.

ADDRESS: 163D-7.06-7.16 & L8.02-8.-5, Gurney Paragon, Persiaran Gurney, m
10250 George Town, Penang | OPERATING HOURS: 10am to 10pm daily

CONTACT: (04) 295 0152

T e =

CONTINUES NEXT PAGE
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Opened in April last year, this
62,000 sq ft Sabah State Library
sports a modern and sleek
facade coupled with a spacious
interior. The RM45 million
library is a joint Corporate Social
Responsibility (CSR) project of
the Sabah Development Bank
and Lahad Datu Water Supply
while the state government
allocated some RM8 million

to furnish the interior of the
library. There are a total of five
floors comprising different
sections catering to both adults
and children. It has ample
seating on each floor as well as
computers and WiFi.

ADDRESS: Tanjung Aru Plaza 1,

Jalan Mat Salleh, Tanjung Aru,
88100 Kota Kinabalu, Sabah
OPERATING HOURS: 9am to 9pm daily
CONTACT: (088) 748 885
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Have you ever thought that you would find a 6-D theatre in a public
library? Well, you definitely can find one here at the Raja Tun Uda
library in Shah Alam, Selangor. This six-floor library is one that has
placed technology at the forefront of its existence. Not only does it
have a 6-D theatre, children will also be able to try out the Live Sketch
feature whereby they can colour and sketch animals on a computer
screen before projecting it on a huge screen mounted on the wall.
There is also a 3-D theatre room where family-friendly movies are
screened twice a day. A minimal entrance fee is charged for movie-
goers although entrance and membership of the library are free.

ADDRESS: Jalan Kelab Golf 13/6, Seksyen 13, 40100 Shah Alam, Selangor
OPERATING HOURS: 9.30am to 7pm on Monday to Friday,
9.30am to 9pm on Saturday and Sunday | CONTACT: (03) 5519 7667

Selangor
Public Library
Corporation
Jaya One

Shopping malls are no longer just
a place for retail therapy, groceries
and dining.

At The School at Jaya One in
Petaling Jaya, the retail component
that focuses on education, you
can spend time browsing through
books at the Selangor Public
Library Corporation. This library,
opened in October 2018, offers
free membership to the public,
allowing them to borrow from over
5,000 books. There is free WiFi,
computers and reading areas for
children.

ADDRESS: 100—P2.003, The School, Block
J, Jaya One, No. 72A, Jalan Universiti,
Section 13, Petaling Jaya, Selangor
OPERATING HOURS: 10am to 7pm daily
(excluding public holidays)

CONTACT: (03) 7931 7570

grxn B~ E=
_ L bl

This small but charming book cafe serves
coffee and light snacks while you browse.
Located on the first floor of Jalan Panggung,
Kuala Lumpur, one can take the Light Rail
Transit (LRT) to Pasar Seni and walk along
Jalan Sultan to Jalan Panggung. Here,

you will find mostly Chinese-language
publications while the book cafe also sells
arange of handmade accessories and bags.
This book cafe carries mainly female writers’
works and gender study journals to promote
woman empowerment. The book cafe also
hosts talks that you can participate in by
either buying a drink or a book.

ADDRESS: No. 6, 1st Floor, Jalan Panggung,
50000 Kuala Lumpur | OPERATING HOURS: 10am to
8pm (closed on Tuesday) | CONTACT: (03) 2031 0537

SABAH STATE LIBRARY
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PROPERTY CHAT

SINKING FUND:

The call for accountability

fter eight years of living in
his condominium, Hisham
was suddenly informed
that he had to pay a sink-
ing fund contribution. But
the contribution was sup-
posed to come from the maintenance fees
thathe had been paying promptly, and now
Hisham is confused. His condominium de-
veloper collected sinking fund contribu-
tions, but the swimming pool, gymnasi-
um, security system and common areas
remained in a neglected state of disrepair.

Another group of buyers were upset that
the sinking fund was used to offset “current
liabilities” by their Joint Management Body
(JMB). John Cheah tells us that his sinking
fund is “zero’, his Management Corporation
(MC) having utilised it for purposes he is
not aware of. Yet another group of owners
complained that their developer allegedly
passed the sinking fund to a now defunct
managing agent.

The name “sinking fund” is not meant
to be taken literally, but in some stratified
developments, there are sinking funds that
have sunk and totally disappeared.

Current legislations

Housing Development (Control & Licens-

ing) Regulations, 1989 (amended 2015)

Under Schedule H and Schedule J: Sale &

Purchase Agreement (since June 1, 2015) of

the HD Regulations, Clause 19:

1. From the date the Purchaser takes vacant
possession of the said Parcel, the Purchas-
er shall pay to the Developer the charges,
and the contribution to the sinking fund
for the maintenance and management
of the building or land intended for sub-
division into parcels and the common
property in accordance with the Strata
Management Act, 2013

2. The Purchaser shall pay the charges, and
the contribution to the sinking fund for
the first four (4) months in advance and
any payment thereafter shall be payable
monthly in advance.

Strata Management Act, 2013 (Act 757)
and permitted uses of the Sinking Fund
Section 11(1): A developer shall open one
sinking fund account in respect of each
development area with a bank or financial
institution -

a. if vacant possession of a parcel was de-
livered before the commencement of this
Act, on the date of commencement of this
Act (i.e. June 1st, 2015) or

b. if vacant possession of a parcel is deliv-
ered after the commencement of this Act,
at any time before the delivery of vacant
possession, but in any case, before the
contribution to the sinking fund is col-
lected from the purchaser of any parcel
in the development area.

Section 11(4)

Notwithstanding any other written law to

the contrary, all moneys in the sinking fund

account shall -

a. not form part of the property of the de-
veloper;

b. be held in trust for the purchasers; and

c. be used by the developer solely for the
purpose of meeting the actual or expected
capital expenditure necessary in respect

BY DATUK CHANG
KIM LOONG

of the following matters:

i. the painting or repainting of any part
of the common property;

ii. the acquisition of any moveable prop-

erty for use in relation to the common

property; or

the renewal or replacement of any

fixture or fitting comprised in any

common property

ii.

After the JMB is formed and has inherited

from the developer, Section 24(2) applies,

which stipulates the same three limitations

as above with an additional two:

i. the upgrading and refurbishment of the
common property; or

ii. any other capital expenditure as the J]MB
deems necessary

The same five permitted uses will apply
when the MC is established, stipulated un-
der Section 51(2), with an additional clause
allowing for the renewal or replacement of
any moveable property vested in the MC.

The justification

The sinking fund contribution is separate
and shall be equivalent to 10% of the Charges
(i.e. general maintenance charges) under
the management period by the developer
or equivalent to atleast 10% of the Charges
under the JMB or MC management period.

Major items

will deteriorate
through wear and
tear, and need
replacement

to maintain

or enhance
property market
value. Hence the
importance of the
sinking fund.

The Sinking Fund Account is a manda-
tory account to be opened and maintained
by a developer, JMB or MC. It is a provision
for a capital expenditure fund to meet all
actual or expected capital expenses in the
common property such as the facade, wa-
ter filter systems, water tanks and pumps,
building surveillance system, gymnasium
equipment, etc.

Major items will deteriorate through wear
and tear, and need replacement to maintain
or enhance property market value. Hence
the importance of the sinking fund.

Sinking fund contributions are not to
be confused with the Charges meant for
general maintenance and management of
common property.

Monthly maintenance charges can be
likened to regular maintenance costs for
your car, such as car washes and regular

servicing in which the spark plug or engine
oil is changed, whereas the sinking fund is
for capital expenditures like changing the
carburetor or repainting your car.

The shortcomings of present
regulations

Unfortunately, the present legislation does
not provide sufficient transparency and ac-
countability of the sinking fund. Where the
laws are unclear, additional by-laws could
be formulated. HBA believes that we must
be guided by the law’s intent and pursue eq-
uity and fairness with a sinking fund that is
transparent and accountable to its contrib-
utors and entrusted to stakeholders.

Developers, JMBs and MCs should begin
by having regular meetings to communicate
with owners. For example, when repainting
works are required, open tenders should be
invited and owners should be consulted for
their consent via an extraordinary general
meeting.

For good corporate governance and trans-
parency, the Joint Managing Committee
or Management Committee should form a
procurement and tender committee that is
independent of the office bearers. At least
three tenders must be submitted; compari-
sons must be made to ensure the most suit-
able contractor is selected for the job with
regards to experience, competency, track re-
cord, product specification, product quality,
manpower, completion period, liquidated
and ascertained damages (LAD) and war-
ranty period. There should be no room for
favouritism, cronyism and persons having
vested interests. Corruption should be erad-
icated at all costs, or there will forever be a
stigma of mistrust amongst fellow owners.

Determining the rate

During the developer’s management peri-
od, the sinking fund contribution amount
is easy to determine, as the law provides

that it is equivalent to 10% of the Charges.

After the developer’s management pe-
riod, the law provides that the JMB or MC
shall determine its sinking fund contribu-
tion, that shall be equivalent to atleast 10%
of the Charges. Thus, the sinking fund con-
tribution may be at a higher rate, anywhere
from 15% to 30% of the Charges depending
on the type of building and the common
property therein.

In a nutshell, the sinking fund contribu-
tion amount is computed from the amor-
tisation of the estimated periodic building
repainting cost and estimated replacement
costs of all major building parts and com-
ponents over their lifespans with inflation
factors taken into account.

As the above computation of sinking
fund contributions would be difficult for a
layman to establish, it is best that the JMB
or MC seek the expertise of registered prop-
erty managers.

Misappropriations

The Sinking Fund Account is in fact a trust
fund and the trustee should provide owners
with a copy of the audited annual account
every year. Such funds not used for a rea-
sonable period of time should be placed in
an interest-bearing account. Stakeholders
who unilaterally dig into the fund without
proper authorisation should be held re-
sponsible and accountable. Misappropria-
tion of the fund is tantamount to criminal
breach of trust and is punishable by im-
prisonment.

Datuk Chang Kim Loong is
the Hon Secretary-General
of the National House
Buyers Association (HBA).
HBA can be contacted at:
Email: info@hba.org.my
Website: www.hba.org.my
Tel: +6012 334 5676
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Residential

Click/tapon
each listing

to visit the
listing’s page

RM59,537/mth

Tropicana Gardens Office,
Kota Damansara, Selangor
Type: Office Tenure: Leasehold
Built-up: 10,825 sq ft

Ann Soh (ren 03232)
METRO REC SDN BHD (VE (1) 0376/)
$, +6018 369 8650

RM1,780,000

Ara Hill Condominium,
Ara Damansara, Selangor
Type: Condominium Tenure: Freehold

Built-up: 2,400 sq ft

Bedroom: 5 Bathroom: 5

Brenda Ng (ren 26692)

TECH REAL ESTATE (SJ) SDN BHD (E (1) 1537/1)

€ +6011 594 9983

RM4,000/mth

Expressionz Jalan Tun Razak,
KL City, Kuala Lumpur

Type: Condominium Tenure: Leasehold

Built-up: 860 sq ft
Bedroom: 2 Bathroom: 2

Carmen Teoh (ren 27223)

IQI REALTY SDN BHD (E (1) 1584)

S, +601230 3313

RM2,500,000

Sea Park SS21, Petaling Jaya,
Selangor

Type: Bungalow Tenure: Freehold
Land size: 4,852 sq ft

Bedroom: 4 Bathroom: 4

Charles Chua (ren 02154)
REAPFIELD PROPERTIES (HQ) SDN BHD (£ (1) 0452)
S, +6012 282 0823

(ECe o Em e
RM1,400,000

One Sierra, Selayang, Selangor
Type: Semidee house Tenure: Leasehold
Built-up: 3,300 sq ft Land size: 2,880 sq ft
Bedroom: 6 Bathroom: 6

Chris Tang (ren 32877)
REAPFIELD PROPERTIES (HQ) SDN BHD (E (1) 0452)
$, +6018 278 9330

i

RM1,100,000

Casa Desa Condo,

Taman Desa, Kuala Lumpur
Type: Condominium Tenure: Freehold
Built-up: 1,650 sq ft

Bedroom: 4 Bathroom: 4

lan Tang (ren 22803)
REAPFIELD PROPERTIES (HQ) SDN BHD (E (1) 0452)
€, +6018 278 3154

Kuala Lumpur

Concluded by: Shawn Fernandez (c 2445) of Fernstate

RENTED FOR

RM24,000 per month

(RM1.41 psf based on land size)
Bungalow, Damansara Heights,

Sdn Bhd (+6012-288 1251) When: October 2019

e

Noteworthy

Freehold

6 bedrooms, 8
bathrooms

Built up: 6,000
sq ft Land size:
17,000 sq ft
Semi furnished
Comes with
private pool,
gardens and
surrounded by
trees

Only 5km to

KL city centre
with amenities
such as Bangsar
Shopping Centre,
Royal Selangor
Club Kiara Sports
Annexe, banks,
eateries, hospitals
and schools
nearby

Accessible via Jalan
Semantan, Jalan Damansara,
Jalan Tuanku Abdul Halim
and major highways,
Damansara Heights or Bukit
Damansara is one of the
most affluent and exclusive
neighbourhoods in Kuala
Lumpur.

Tucked away in a quiet
corner at Lorong Damansara
Endah, the rented bungalow
offers a private and secure
lifestyle within a modern and
tropical environment, said
Fernstate Sdn Bhd's Shawn
Fernandez, who concluded
the deal.

The new tenant is a
Malaysian who will stay there
with his family. He inked a
one-year tenancy with an
option to renew for another
year, he added.

“This home offers signifi-
cant privacy, a large garden
and views of mature trees
while the interior of the house
is modern. There is a huge
lounge that is separated from
the rest of the internal areas
of the house where guests can

be ushered to, thus allowing
greater privacy when they
visit,” he told EdgeProp.my.

The property was offered
in pristine condition. It
comes with a high-end
fully-fitted kitchen, outdoor
terrace and balcony areas,
excellent security features
and lots of modern touches,
he added.

The average asking price
for a bungalow home in Da-
mansara Heights was about
RM7.31 million or RM971 psf
(based on land area) based
on 29 sale listings as at
end-October 2019 on Edge-
Prop.my.

There were 53 transactions

in 2018 at an average of
RM5.74 million or RM708 psf
(based on land area) in the
first half of 2019.

Meanwhile, 110 rental
listings on the property
portal showed that the
average asking monthly rent
was RM12,031 or RM1.82 psf
(based on land area) which
translates into an indicative
rental yield of 3.13%.

RM1,280,000

Pekan Salak Selatan,

Salak Selatan, Kuala Lumpur
Type: Shop house Tenure: Freehold
Built-up: 3,780 sq ft Land size: 1,460 sq ft
Bedroom: X Bathroom: X

Elvie Ho (ren 22102)
REAPFIELD PROPERTIES (HQ) SDN BHD (E (1) 0452)
$, +6012 303 3788

RM4,508,000

Lumina Kiara house,

Mont Kiara, Kuala Lumpur
Type: Semidee house Tenure: Freehold
Built-up: 3,740 sq ft Land size: 3,111 sq ft
Bedroom: 5 Bathroom: 5

James Lee (ren11088)
LEADERS REAL ESTATE (E (3) 1204)
. +6010 773 0073

‘”'”.”"""WUHM&
I N

RM2,000/mth
Casa Green, Batu 9 Cheras,
Selangor

Type: Condominium Tenure: Freehold
Built-up: 1,873 sq ft

Bedroom: 4 Bathroom: 3

Jessica Tung (ren 05827)
PROPNEX REALTY SDN BHD (E (1) 1800)
<, +6012 3817783

< S
e ot

RM7,500,000

Agricultural & industrial land,
Kuala Pilah, Negeri Sembilan
Type: Land Tenure: Freehold

Land size: 46 acres

Joanne Soh (ren17124)

CBD PROPERTIES SDN BHD (E (1) 1197)

%, +6012 297 6506

RM1,550,000

Denai Alam, Selangor
Type: Semidee Tenure: Freehold
Built-up: 4,290 sq ft Land size: 4,290 sq ft

Bedroom: 5 Bathroom: 6

John Oh (ren 07002)

IQI REALTY SDN BHD (E (1) 1584)

$, +6012 298 6266

RM4,950,000

Sky Nobleton,

Taman U-Thant, Kuala Lumpur
Type: Condominium Tenure: Freehold
Built-up: 3,700 sq ft

Bedroom: 4 Bathroom: 5

Josephine Tan (ren 05324)
CBD PROPERTIES (BUKIT JALIL) SDN BHD (E (1) 1197/12)
$ +6012 390 9498


https://www.edgeprop.my/listing/rental/1151635/selangor/kota_damansara/commercial/office/tropicana-gardens-office--kota-damansara
https://www.edgeprop.my/listing/sale/1182502/selangor/selayang/landed/linkbungalow-semidetachedhouse/one-sierra--selayang-semi-d--5-1-rms--6-baths--2c
https://www.edgeprop.my/listing/sale/1129745/kuala_lumpur/taman_desa_/nonlanded/condominium-apartment-servicedresidence/casa-desa-condo-for-sale
https://www.edgeprop.my/listing/rental/1168057/selangor/batu_9th_cheras/nonlanded/condominium-apartment-servicedresidence/casa-green--batu-9th-cheras--selangor
https://www.edgeprop.my/listing/rental/1178364/kuala_lumpur/kl_city/nonlanded/condominium-apartment-servicedresidence/expressionz-2r2b-jalan-tun-razak-near-klcc
https://www.edgeprop.my/listing/sale/1110042/selangor/denai_alam/nonlanded/denai-alam
https://www.edgeprop.my/listing/sale/1178237/selangor/ara_damansara/nonlanded/condominium-apartment-servicedresidence/exclusive-freehold-resort-condominium-in-pj
https://www.edgeprop.my/listing/sale/1145844/negeri_sembilan/kuala_pilah/industrial/industrialland/agri---industrial-land---negeri-sembilan
https://www.edgeprop.my/listing/sale/1163185/selangor/petaling_jaya/landed/bungalow-detachedhouse-villa/sea-park-pj--ss21-freehold-bungalow-4-1rm-near-lrt
https://www.edgeprop.my/listing/sale/1163441/kuala_lumpur/mont_kiara/landed/linkbungalow-semidetachedhouse/lumina-kiara-semi-d-for-sale
https://www.edgeprop.my/listing/sale/1177673/kuala_lumpur/salak_selatan/commercial/shophouse/pekan-salak-selatan
https://www.edgeprop.my/listing/sale/1146783/kuala_lumpur/taman_u-thant/nonlanded/condominium-apartment-servicedresidence/deluxe-custom-furnished-rm1mil-b-glow-sky-nobleton

FRIDAY JANUARY 10, 2020 « THEEDGE FINANCIAL DAILY FD

Find your dream home from more than

250,000 listings at www.EdgeProp.my

ﬁdgeProp.my

SPOTLIGHT

Properties for sale and rent

Commercial

Pro Agents, get your listings featured here! Email support@edgeprop.my or call 03-7733 9000

RM1,300,000
Anggun Residence KLCC,

KL City, Kuala Lumpur

Type: Condominium Tenure: Freehold

Built-up: 657 sq ft
Bedroom: Studio Bathroom:1

Justin Lee (ren 32527)
FULL HOMES REALTY SDN BHD (E (1) 1501/2)
$, +6016 618 9568

RM550,000

Merchant Square Tropicana
Tropicana, Selangor

Type: Office Tenure: Leasehold
Built-up: 1,776 sq ft

Room: 7 Bathroom: 2

Leena Tan (ren 28908)

REAPFIELD PROPERTIES (HQ) SDN BHD (E (1) 0452)

&, +6012 322 7901

RM7,500,000

Tropicana Indah Resort Homes,
Tropicana, Selangor

Type: Bungalow Tenure: Leasehold
Built-up: 5,700 sq ft Land size: 8,396 sq ft
Bedroom: 5 Bathroom: 7

Louis Thin (e1960)
RICH VALLEY PROPERTIES (E () 1735)
S +6012 306 0177

RM495,000

Bungalow lot, Seksyen 9,

Bandar Bukit Mahkota Bangi,
Selangor

Type: Residential land Tenure: Freehold
Land size: 8,256 sq ft

Mohd Faiz (ren 04003)

TRUE VEST PROPERTY CONSULTANTS SDN BHD
(VE (1) 0249)

$ +6013 308 3063

RM380,000

Saujana Aster Condominium
@ Presint 11, Putrajaya

Type: Condominium Tenure: Freehold
Built-up: 1,043 sq ft

Bedroom: 3 Bathroom: 2

Juzri (ReN 35407)
HUNT PROPERTIES (BANGI) SDN BHD (E (1) 1498/3)
$, +6016 220 6104

SOLD FOR

RM2.478 million
(around RM1,525 psf)

Two-storey shopoffice, SS2,
Petaling Jaya, Selangor

Concluded by: Wong Hon Lee (ReN 03813) of Maxland Real
Estate Agency (+6016-208 8062) When: October 2019

RM420,000

Lafite Apartment SS17, USJ
Sunway, Subang Jaya, Selangor
Type: Apartment Tenure: Freehold
Built-up: 950 sq ft

Bedroom: 3 Bathroom: 2

Kelvin Tan Khai Yik (ren 31324
ASPIRE PROPERTIES (£ (3) 1632)
& +6016 403 2222

Noteworthy

e Freehold

e 1625 sq ft
e Double-storey
shopoffice

SS2 is one of the most
established commercial hubs
and residential areas in Petaling
Jaya. It is home to popular
night markets and various

F&B choices - from traditional

by one tenant while the
rooftop is rented out to a
communication company to
place a communication tower,”
he added.

This met the buyer’s

with main road
frontage

¢ Close to various
F&B choices,
shops that cater
to daily needs
and banks,

kopitiams to the latest bubble
milk tea outlets.

The 30-year-old commercial
hub has remained vibrant,
supported by the population in
the mature SS2 area, easy access
and the demand for shopoffices
in strategic locations.

requirement as he was looking
for an investment property that
comes with long tenancy and
good returns.

The buyer believes the unit
will continue to enjoy good
capital appreciation as there
are not many shopoffices in this

easy access to
Damansara-
Puchong
Expressway
(LDP) and main
roads such as
Jalan SS2/35
that connects
to Seapark

and Taman
Paramount and
around 12km to
Subang Airport

branding.

staying overseas.”

“The two-storey unit has
main road frontage with
high visibility and high traffic.
Both floors are being rented

RM870,000

Taman Desa Mewah, Semenyih,
Selangor

Type: Semidee house Tenure: Freehold
Built-up: 2,300 sq ft Land size: 3,200 sq ft
Bedroom: 4 Bathroom: 3

Mohd Syam (ren15084)
JUSTE LAND (E (3) 0205)
. +6013 639 6454

According to Wong Hon
Lee from Maxland Real Estate
Agency who concluded the
deal, demand for houses and
shops in SS2 has always been
strong, especially for shops with
main road frontage to attract
customers and enhance their

Wong helped the seller,
an Australian who inherited
the shop unit located at Jalan
SS2/24 from his family, to find
a new owner for the unit. “He
wanted to cash out as he is

area that are available on the
market while rental demand
keeps on increasing, says Wong.

According to EdgeProp.
my data, there were 16 sale
transactions of shopoffices in
SS2in 2018, sold for between
RM1.73 million (or RM1,064 psf)
and RM7.3 million (average of
RM4,223 psf) depending on the
location and condition of the
shops.

Currently, there are five sale
listings on EdgeProp.my with
average asking prices fromm RM5
million to RM10 million, for the
three-storey shopoffices in SS2.

The asking rental of a
shopoffice in SS2 ranges from
RM13,500 to RM26,000.

le=lg

RM440,000

Casa Tiara Condo

Subang Jaya, Selangor

Type: Condominium Tenure: Freehold
Built-up: 800 sq ft

Bedroom: 3 Bathroom: 2

Philip Ck Ong (ren 32654)
I-PROP REALTY (USJ) SDN BHD (E (1) 0990/2)
&, +6016 220 0780

RM2,500/mth

Surian Condo,

Mutiara Damansara, Selangor
Type: Condominium Tenure: Freehold
Built-up: 1,302 sq ft

Bedroom: 3 Bathroom: 2

Laura Teh (ren 02734)
REAPFIELD PROPERTIES SDN BHD ( (1) 0452)
$, +6019 221 9830

RM650,000
Ground floor corner unit,
Setapak, Kuala Lumpur

Type: Townhouse Tenure: Leasehold

Built-up: 1,560 sq ft Land size: 3,088 sq ft
Bedroom: 4 Bathroom: 2

Lim Chee Leng (reaniss)
REJEY PROPERTIES ( (3) 0255)
&, +6016 336 0661

RM1,100,000

The Galleria Klang Sentral,
Klang, Selangor

Type: Shop house Tenure: Freehold
Built-up: 4,193 sq ft Land size: 1,540 sq ft
Bathroom: 3

Low Chee Hoong (ren 22437)
REAPFIELD PROPERTIES SDN BHD (E (1) 0452/9)
€. +6012 318 8473

RM4,200,000

Taman Tun Dr Ismail,

Kuala Lumpur

Type: Terraced house Tenure: Freehold
Built-up: 3,600 sq ft Land size: 3,000 sq ft
Bedroom: 6 Bathroom: 6

Sharifah (ren 052450
KIM REALTY (E (3) 0211)
. +6012 627 90T1

Residential


https://www.edgeprop.my/listing/sale/1171613/kuala_lumpur/kl_city/nonlanded/condominium-apartment-servicedresidence/anggun-residence-klcc-for-sale---freehold
https://www.edgeprop.my/listing/sale/1061176/selangor/tropicana/commercial/office/merchant-square-tropicana-----office
https://www.edgeprop.my/listing/sale/1177133/selangor/tropicana/landed/bungalow-detachedhouse-villa/tropicana-indah-resort-homes
https://www.edgeprop.my/listing/sale/1129818/selangor/bangi/landed/residentialland/bungalow-lot-8-256-sft-seksyen-9--freehold-bandar
https://www.edgeprop.my/listing/sale/1116504/selangor/subang_jaya/nonlanded/condominium-apartment-servicedresidence/lafite-apartment-ss17-subang-jaya-usj-sunway
https://www.edgeprop.my/listing/sale/1168835/selangor/subang_jaya/nonlanded/condominium-apartment-servicedresidence/well-kept-casa-tiara-condo-for-sale-in-sbg-jaya
https://www.edgeprop.my/listing/sale/1165203/putrajaya/putrajaya/nonlanded/condominium-apartment-servicedresidence/saujana-aster-condominium---presint-11--putrajaya
https://www.edgeprop.my/listing/sale/1168276/selangor/semenyih/landed/terracehouse/best-condition---2sty--semi-d--house-semenyih-2019
https://www.edgeprop.my/listing/rental/1174789/selangor/mutiara_damansara/nonlanded/condominium-apartment-servicedresidence/surian-condo--mutiara-d-sara-3r2b-2-c-p-part-furn.
https://www.edgeprop.my/listing/sale/1096031/selangor/klang/commercial/shophouse/the-galleria-klang-sentral--klang
https://www.edgeprop.my/listing/sale/1148708/kuala_lumpur/setapak/landed/townhouse/ground-floor-corner-unit-for-sale
https://www.edgeprop.my/listing/sale/1180540/kuala_lumpur/taman_tun_dr_ismail/landed/terracehouse/2sty-link-hse-2adjoining-units
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RM1,880,000 RM470,000 RM376,000 RM315,000

Jalan Klang Lama, Vina Versatile Homes, Bandar Tasik Selatan, Taman Tan Sri Yaacob,

Kuala Lumpur Cheras, Selangor Kuala Lumpur Skudai, Johor

Type: Bungalow Tenure: Freehold Type: Condominium Tenure: Freehold Type: Condominium Tenure: Leasehold Type: Terraced house Tenure: Freehold
Built-up: 4,800 sq ft Land size: 4,250 sq ft Built-up: 900 sq ft Built-up: 800 sq ft Built-up: 753 sq ft

Bedroom: 7 Bathroom: 4 Bedroom: 3 Bathroom: 2 Bedroom: 2 Bathroom: 2 Bedroom: 2 Bathroom: 2

Suzanne Shoo Kim Looi (c2069) Terence Tih (ren 01644) Terence Yap (Ren 10998) Usha Sha (ren17124)

GRIFFIN PROPERTIES (E (3) 1792) TECH REAL ESTATE SDN BHD (E (1) 1537) GS REALTY SDN BHD (E (1) 13207) GATHER PROPERTIES SDN BHD (E (1) 1536/3)
. +6016 2481679 . +6017 668 2669 . +6012 232 9042 . +6016 720 0135

Y,
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RM320,000 RM605,000 RM1,480,000 RM1,200/mth

Ramin Apartment, Genting Tiara Kelana Condo, Menara Suezcap KL Gateway I-Suite@I-City,

Highlands, Pahang Petaling Jaya, Selangor Office, Bangsar South, Kuala Lumpur Shah Alam, Selangor

Type: Condominium Tenure: Freehold Type: Condominium Tenure: Leasehold Type: Office Tenure: Leasehold Type: Condominium Tenure: Freehold
Built-up: 560 sq ft Built-up: 1,595 sq ft Built-up: 1,700 sq ft Built-up: 566 sq ft

Bedroom: Studio Bathroom:1 Bedroom: 4 Bathroom: 2 Bedroom: Studio Bathroom:1
Vivienne Ng (ren 04563) Wenda Tee (ren 31350) Wennie Liew (ren16099) Wilson Lim (ren 20646)

REAPFIELD PROPERTIES (TAMAN SEA) SDN BHD

(E (1) 0452/9) REAPFIELD PROPERTIES (HQ) SDN BHD (E (1) 0452) IQI REALTY SDN BHD (E (1) 1584) ONE WSM PROPERTY SDN BHD (E (1) 1823)
. +6017 338 8859 $, +6013 348 9163 $ +6012 233 3013 $, +6016 353 0201

RM838,000 RM6,200,000 RM494,636 RM1,600,000

Glomac Residensi Damansara, Glenmarie Semidee Factory, Verdi Eco-dominiums, Ampang, Selangor

Taman Tun Dr Ismail, Kuala Lumpur Shah Alam, Selangor Cyberjaya, Selangor Type: 2-storey bungalow Tenure: Leasehold
Type: Condominium Tenure: Freehold Type: Factory Tenure: Freehold Type: Condominium Tenure: Freehold Built-up: 3,000 sq ft Land size: 4,068 sq ft
Built-up: 1,022 sq ft Built-up: 7,065 sq ft Built-up: 1,389 sq ft Bedroom: 4 Bathroom: 3

Bedroom: 3 Bathroom: 2 Bedroom: 3 Bathroom: 4

Yat Min (ren 31294) Yong Hao Sit (ren 09622) lan Tang (ren 22803) Elvie Ho (ren 22102)

WTW REAL ESTATE SDN BHD (E (1) 0507/6) REGIONAL REAL ESTATE (E (3)1274) REAPFIELD PROPERTIES (HQ) SDN BHD (& (1) 0452) REAPFIELD PROPERTIES (KL) SDN BHD (& (1) 0451/1)
. +6018 6613088 . +6012 690 8291 . +6018 278 3154 . +6012 303 3788

¥ = - L 7 3 A 2 = = =
RM5,500/mth RM2,100,000 RM738,000 RM1,467,000
9 Bukit Utama Condominium, Setapak, Kuala Lumpur Kiara Residence 2, Lot 8, Taman Alam Sutera
Bandar Utama, Selangor Type: 2-storey shoplot Tenure: Freehold Bukit Jalil, Kuala Lumpur Bukit Jalil, Kuala Lumpur
Type: Condominium Tenure: Freehold Built-up: 3,040 sq ft Type: Condominium Tenure: Leasehold Type: Residential land Tenure: Leasehold
Built-up: 2,522 sq ft Land size: 1,600 sq ft Built-up: 1,276 sq ft Land size: 8,148 sq ft
Bedroom: 4 Bathroom: 4 Bedroom: 4 Bathroom: 3

. Mohd Faiz (ren 04003)
Leena Tan (ren 28908) Lim Chee Leng (peatiss) Low Chee Hoong (ren 22437) TRUE VEST PROPERTY CONSULTANTS SDN BHD
REAPFIELD PROPERTIES (HQ) SDN BHD (E (1) 0452) REJEY PROPERTIES (E (3) 0255) REAPFIELD PROPERTIES SDN BHD (E (1) 0452/9)

(VE (1) 0249)
. +6012 322 7901 & +6016 336 0661 . +6012 318 8473 <, +6013 308 3063


https://www.edgeprop.my/listing/sale/1060774/kuala_lumpur/jalan_klang_lama_(old_klang_road)/landed/bungalow-detachedhouse-villa/jalan-klang-lama
https://www.edgeprop.my/listing/sale/1175684/pahang/genting_highlands/nonlanded/condominium-apartment-servicedresidence/ramin-apartment--genting
https://www.edgeprop.my/listing/sale/1139344/kuala_lumpur/taman_tun_dr_ismail/nonlanded/condominium-apartment-servicedresidence/glomac-residensi-damansara
https://www.edgeprop.my/listing/rental/1160509/selangor/bandar_utama/nonlanded/condominium-apartment-servicedresidence/9-bukit-utama-condominium
https://www.edgeprop.my/listing/sale/1149647/kuala_lumpur/bandar_tasik_selatan/nonlanded/condominium-apartment-servicedresidence/10min-to-kl-city
https://www.edgeprop.my/listing/sale/1124397/kuala_lumpur/bukit_jalil/nonlanded/condominium-apartment-servicedresidence/kiara-residence-2--residensi-kiara-jalil-2-
https://www.edgeprop.my/listing/sale/1048408/selangor/cheras/nonlanded/condominium-apartment-servicedresidence/vina-versatile-homes
https://www.edgeprop.my/listing/sale/1162243/kuala_lumpur/setapak/commercial/shop/2-storey-shop-office-facing-main-road
https://www.edgeprop.my/listing/sale/1099603/johor/skudai/landed/terracehouse/tmn-tan-sri-yaacob---dble-sty-medium-cost-unit
https://www.edgeprop.my/listing/sale/1125079/selangor/ampang/landed/bungalow-detachedhouse-villa/2-storey-bungalow
https://www.edgeprop.my/listing/sale/1075640/selangor/shah_alam/industrial/factory-warehouse/glenmarie-semi-d-factory-for-sale
https://www.edgeprop.my/listing/sale/1062609/selangor/cyberjaya/nonlanded/condominium-apartment-servicedresidence/verdi-eco-dominiums-2-bed-for-sale
https://www.edgeprop.my/listing/rental/1060402/selangor/shah_alam/nonlanded/condominium-apartment-servicedresidence/i-sutie-i-city-shah-alam
https://www.edgeprop.my/listing/sale/1160734/selangor/petaling_jaya/nonlanded/condominium-apartment-servicedresidence/large-unit-1595sf-3-1r2b2cp-at-tiara-kelana-condo
https://www.edgeprop.my/listing/sale/1068836/kuala_lumpur/bangsar_south/commercial/office/menara-suezcap-kl-gateway-office---1700sf
https://www.edgeprop.my/listing/sale/1129819/kuala_lumpur/bukit_jalil/landed/residentialland/bungalow-lot-8-148sft-taman-alam-sutera-bukit-jali

